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Broker’s Guide to the 

Multi-Board Residential Real Estate Contract 7.0

  Among the New 7.0 Highlights: 
• significant reorganization with better flow
       → more of the important variables are at the beginning of the Contract (purchase 
           price, closing cost credit, and home warranty on the first page; closing date on 
           the second)

• changes to mortgage contingency
       → no more “Intent to Proceed”
       → the mortgage deadline is forty-five (45) days after acceptance or five (5) days 
           prior to Closing, whichever is sooner (avoiding a default deadline which is after the 
           closing date)

• ability to waive a home inspection

• emphasis on what is (and is not) fair game for both attorney review and 
  inspection
       → for attorney review: if you make a substantive request, it is a counter-offer (no 
             matter what caveat a lawyer tries to insert)
       → for inspection: no more asking for minor repairs without risk of seller cancellation

• creation of a multi-unit addendum 

(Note:  indicates something that might be particularly helpful for Chicago properties)

                                                                                                         
MEANING               CHANGES FROM THE 6.1 TO 7.0                TIPS                CAUTION

_______________________________________

  1. The Parties  

 Identifies who the parties are to the transaction, including both the Buyer and the Seller.

 A  to confirm dual agency prior to entering into the Contract.
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 It is important to write the names of the parties. If the Buyer is using financing, “Owner of record” is likely to be 
insufficient and will force a clarification or amendment. The Realist Report in the MLS will typically show who the 
owner of record is (scroll down on the page to the “Last Market Sale & Sales History” area).

  2. The Real Estate   

 Identifies the property that is being sold (including a dwelling unit, parking, and storage).

 A  now makes it possible to identify a property as being a “multi-unit”. And there are some additional fields 
that will allow the Parties to better identify any parking or storage that is being conveyed.

  3. Fixtures and Personal Property at No Added Value  

 In addition the the real property (e.g., the home), identification of any other items that will be conveyed.
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 The titling of the paragraph has changed (from From “No Additional Cost” to “No Added Value”). This was an 
attempt to satisfy lenders who have historically believed that the transfer of personal property necessarily meant 
that the Purchase Price must correspondingly be inflated.
     Four (4) new items have been added: water heater; wine/beverage refrigerator; wall-mounted brackets (AV/TV); 
and hardscape.
     A  has been added when a home warranty is being requested, to quickly alert a Seller at the onset.

 In the MRED version of the form that is accessible via the MLS, you can check boxes and also specify 
quantities of these individual items. If there are multiple appliances, for example, so state.

  4. Purchase Price and Payment  

a.) Credit at Closing

 The closing credit provision has been moved to the purchase price paragraph (rather than being buried in 
Paragraph 35 on Page 10).

 For a cash-strapped Buyer, making initial contact with the Buyer’s lender at the pre-qualification stage may help
you structure the deal correctly at the onset (maximizing the closing credit and effectively reducing the Buyer’s cash
to close).

b.) Earnest Money

 The time to deposit the initial Earnest Money has been changed from “days” to “business days”, mindful that 
some escrowees (brokers, lawyers, title companies, etc.) may not be open on weekends.

c.) Balance Due at Closing

 In Illinois, an amount of $50,000 or more requires a wire (pursuant to the “Good Funds” law). A client sending a 
wire should do so at least two (2) business hours prior to Closing, so as to avoid a scenario where documents are 
signed but the title company can’t fund the transaction.
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  5. Closing  

 Sets both the date and location for the Closing.

 Adds “its underwriter” as a possibility for where the closing may occur. This will hopefully combat a scenario 
where a title company in a remote area is used (this attempts to put closings near the property).

  6. Possession  

 This paragraph establishes, by default, that the Seller will tender possession at Closing.

 Clarifies that both the Seller and all occupants must vacate.

 If a Buyer wants to do a final walk-through after the property is vacant (which is not uncommon), a modification 
is necessary!

  7. Financing  

 The Buyer must inform the Seller of the financing mechanism that will fund the transaction.

There are three options:

Option A                                                   Option B                                                         Option C     
Loan Contingency                        Cash Transaction (No Mortgage)                      Cash (Mortgage allowed)
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a.) Loan Contingency

 Allows a Buyer to make a transaction contingent upon being able to procure a loan. A Buyer shall provide a 
loan approval subject only to closing conditions or matters within Buyer’s control “not later than forty-five (45) days 
after Date of Acceptance or five (5) Business Days prior to the date of Closing, whichever is earlier.”
     A Buyer must work expeditiously as possible, as “a party causing a delay in the loan approve process shall not 
have the right to terminate . . . .”

 The Multi-Board 6.1 included two mortgage deadlines. The 8(a) deadline was for an “intent to proceed” and the
8(b) was for a written mortgage commitment. The Multi-Board 7.0 does away with the “intent to proceed” 
requirement, though the Buyer is obligated to make a written loan application within ten (10) business days.
     In addition, the loan types is also expanded (FHA and VA have been separated), and USDA has become an 
option.

 If a Buyer is intending to use FHA, VA, or USDA financing, any required amendments and disclosures should be
attached to the Contract.
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b.) Cash Transaction with No Mortgage

 The selection of this paragraph confirms that the Buyer will use his own funds to complete the purchase. As is 
common in our market in such cases, the closing fee is split equally between the parties.

 The Multi-Board 6.1 provided for an optional cash provision in Paragraph 36 (where the Buyer then had to 
select whether it was a true cash deal (36(a)) or a mortgage would be allowed (36(b))). This provision has been 
incorporated into a single paragraph in the 7.0. A buyer must choose one of the provisions in Paragraph 7.

 If the transaction is a true cash deal, submit proof of funds with your offer.

c.) Cash Transaction, Mortgage Allowed

 The election of this paragraph confirms that the Buyer will be allowed to pay cash or obtain a mortgage. 
Whether the closing fee is split depends upon which option is actually used at the time of settlement.

 In instances where this paragraph is selected and cash is used, the fee will be split. If a mortgage is used, the 
Buyer will pay the full cost.
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  8. Statutory Disclosures  

 Identifies which disclosures have been received by the Buyer.

 In Chicago, don’t forget that other disclosures may be required – including heat!

  9. Prorations  

 This provision sets forth the methodology for apportioning any credits (taxes in (a) and association 
assessments in (b)).

 The language on the types of exemptions has been expanded. But it is also clarified that a proration shall not 
be based upon an exemption to which the Seller does not lawfully qualify.

 It has become an an almost automatic inclination for brokers to suggest a tax proration of 105% for suburban 
properties and 110% in the city. In reassessment years, it might be best to say “TBD” and let the lawyers hash it 
out.
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  10. Attorney Review  

 During the first five (5) business days, the attorneys for the parties have four options:
a.) approve of the Contract in its entirety;
b.) disapprove of the Contract in its entirety;
c.) propose modifications to the Contract (in which case, the Contract can become fair game for 
     cancellation by the other party, because you are making a counter-offer); or
d.) suggest proposals that, if not agreed to, would not give a basis for cancellation.

 Any substantive request is made pursuant to subsection (c), regardless of any attempt to suggest otherwise 
(i.e., a party making a proposal does not have the ability to reserve the right to withdraw it). So the parties should 
be cautious of making any unnecessary requests. If agreement cannot be reached on such appropriate 
modification requests, either party can terminate after ten (10) business days.

 The Attorney Review language is a major departure from the forms promulgated by the Chicago Association of 
REALTORS® – which attempt to force the parties to negotiate on any issue before an attorney can terminate the 
transaction (i.e., a simple disapproval cannot be made).

 When counting days, the Contract date is Day 0 (not 1!). So if you have a date of acceptance on a Tuesday 
(and there are no holidays), the Attorney Review letter would become due the following Tuesday (Day 1: 
Wednesday, Day 2: Thursday, Day 3: Friday, Day 4: Monday, Day 5: Tuesday).
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  11. Waiver of Professional Inspections  

 The signing of this Paragraph notifies the Seller that the Buyer will not conduct inspections.

 This is a completely new paragraph, and comes from a practice in some markets where home inspections are 
done prior to an offering being made.

 This provision is a risky one, but might be appropriate in a few instances, including:
• the Buyer has done its own independent inspections prior to an offer being made (which may or may not 
  be feasible, depending upon the Seller’’s amenability);
• the buyer has been given a copy of an inspection report (perhaps done for another Buyer and/or the 
  Seller) and is satisfied with its findings; or
• vacant land or an improved property that will be significantly renovated or torn down.
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  12. Professional Inspections and Inspection Notices  

 Dictates the terms of the inspection contingency. The language states, in part:

The request for repairs shall cover only the major components of the Real Estate, limited to central 
heating and cooling system(s), plumbing and well system, electrical system, roof, walls, windows, doors, 
ceilings, floors, appliances and foundation. A major component shall be deemed to be in operating 
condition, and therefore not defective within the meaning of this paragraph, if it does not constitute a 
current threat to health or safety, and performs the function for which it is intended, regardless of age or if 
it is near or at the end of its useful life. Minor repairs, routine maintenance items and painting, decorating 
or other items of a cosmetic nature, no matter the cost to remedy same, do not constitute defects, are not 
a part of this contingency and shall not be a basis for the Buyer to cancel this Contract. A request by 
Buyer for credits or repairs in violation of the terms of this subparagraph shall allow Seller to 
declare this Contract terminated and direct the return of Buyer’s Earnest Money.
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 Prompted by a frustration with the increased pettiness (and the increased time that it is taking to resolve 
inspection issues, as minor as they may be), the Multi-Board 7.0 has been revised significantly – hoping to curb this
behavior.
     In instances where an inspection request is being made (no matter whether the proposed resolution is a repair 
or a credit), a Buyer shall not provide a copy of the home inspection report unless requested to do so by the Seller.

 A Buyer should be warned that making requests for items that go beyond the scope of the Contract could lead 
to a swift termination. Buyer beware!

  13. Homeowner Insurance  

 A Buyer has a ten (10) business day contingency to confirm that the property is insurable without the payment 
of any special risk premiums.

 After a contract is accepted, the Buyer should call a home inspector and call their insurance agent. Knowing if 
there has been a claim history could help the home inspector identify past problems that might not have been fully 
resolved (despite a Seller’s good faith belief that they have been addressed, which would allow them not to disclose
such issue on the Residential Real Property Report),

  14. Flood Insurance  

 Gives the Buyer a  upon an escape if the property is located in a floodplain.

 The contingency now runs to “within ten (10) Business Days after Date of Acceptance or by the Loan 
Contingency Date, whichever is later.” The Buyer had historically only been given ten (10) business days.

 It is possible that a Seller who does not have a mortgage may not be aware that their property is located in a 
floodplain. 
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  15. Condominium/Common Interest Associations  

 Outlines responsibility for both regular and special assessments, as well as what information must be obtained 
by the Seller and provided to the Buyer.

 The Contact has been expanded to acknowledge community interest associations, just like condo associations.
Mindful of the increasing cost to obtain condo documents (and that Sellers do not wish to incur this cost until it is 
relatively certain that the deal is proceeding), the Seller now has ten (10) business days to order condo documents.

 The Contract calls for the Seller to comply with requirements set forth in the applicable statute (e.g., 22.1 of the 
Condo Act). In the Chicago market, it is common for a Buyer to request (and also be given) quite a bit more 
information. The attorney review letter should set forth any additional information being requested (like meeting 
minutes, reserve studies, etc.).
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  16. The Deed  

 Explains how title is to be conveyed.

  17. Municipal Ordinance, Transfer Tax, and Governmental Compliance  

 Acknowledges that some municipalities have ordinances concerning the transfer of real estate (some may 
impose taxes, while others may require for a pre-transfer inspection and even repairs).

 The Parties now agree that any pre-transfer inspection fees (and ensuing repairs) shall fall onto the party 
defined by the statute. The Parties further agree to comply with FIRPTA, just as they do for IRS tax and RESPA.

 Not sure if a municipality has a transfer ordinance? Attorneys' Title Guaranty Fund (ATG) has a great resource:
https://www.atgf.com/tax-ordinance/all
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  18. Title  

 In our area, a Seller is responsible for providing title insurance (an “Owner’s Policy”). This paragraph explains 
what coverage is expected and how exceptions can be addressed.

 The Contract is now clarified to state that the Seller “shall cause a title policy to be issued with an effective date
as of Closing.” While it was always expected that the Seller would provide more than just a commitment, this is an 
added bit of clarity.

  19. Plat of Survey  

 Outlines the type of survey that the Seller is expected to provide to the Buyer.

 A surveyor must leave visible evidence of the corners of a lot: “All such corners shall also be visibly staked or 
flagged.”

 A survey should be provided to the Buyer at least one (1) day prior to Closing. If an encroachment exists, ask 
your Buyer’s attorney to explain the problem and its potential ramifications prior to the final walk-through, in case 
the Buyer wants to physically see the issue in person.
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  20. Damage to Real Estate or Condemnation Prior to Closing  

 In the event of a loss (fire, flood, etc.) or taking (condemnation), this paragraph explains what options will exist 
for the Buyer. The Buyer will be allowed to walk away or continue with the purchase (receiving any ensuing award).

  21. Condition of Real Estate and Inspection  

 The standard condition of the property, as it is to be left by the Seller, is “broom clean condition” with “normal 
wear and tear excepted.”

 If a Buyer wants to do a final walk-through after the property is vacant (which will confirm that no damage has 
been done during the Seller’s move), a modification is necessary!
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  22. Seller Representations  

 Outlines what representations are being made by the Seller to the Buyer (as the Seller is typically in the best 
position to have information about a subject property).

 Two new lines which require the Seller to disclose:
• any improvements that were not included in the most recent tax assessment; and
• any improvements which are eligible for a home improvement exemption.

 A contract being sold “as is” does not negate a Seller’s obligation to be forthcoming with information about a 
property. “As is” may be indicative of the Seller’s unwillingness to address such issues, but the obligation to 
disclose remains.
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  23. Real Estate Tax Escrow  

 Outlines how to handle taxes in cases where the property has been recently improved (e.g., new construction, 
major remodel, etc.).

 If a property is new construction or recent rehab, make sure that the attorneys know. This may not be intuitive to
the lawyers from public records (especially if a Seller did not obtain proper permits).

  24. Business Days/Hours  

 Defines “business days” and times.

 Addition of: “In the event the Closing or Loan Contingency Date described in this Contract does not fall on a 
Business Day, such date shall be the next Business Day.” Note that this is only for a Closing or Loan Contingency 
Date.

 Don’t make Additional Earnest Money due on a day other than when the escrowee will be open (or tender it the 
business day prior to it being due).

 What happens if there is a national day of mourning, as we had several weeks ago?
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  25. Electronic or Digital Signatures  

 This provision acknowledges that a digital or electronic signature is sufficient, for purposes of negotiating and 
amending the Contract.

 Titling of the paragraph has gone from “Facsimile or Digital Signatures” to “Electronic or Digital Signatures”, 
which is reflective of the lessening reliance on fax and increased usage of other digital signing methods (e.g., 
DocuSign, DotLoop, etc.).

  26. Direction to Escrowee  

 In the event that a Contract is terminated and a joint written direction concerning the Earnest Money is not 
received, the alternative process for returning Earnest Money is explained.

 Brokerages serving as escrowees will not typically acquiesce to this directive, instead requiring a joint written 
direction of both Parties or a court order.
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  27. Notice  

 Describes how notices can be provided to the opposing Party.

 If a party or their attorney's contact information isn't provided, a broker can now be served.
     And if a party or an attorney serves a notice upon the other during the course of a transaction, brokers should 
always be copied on such notices (e.g. an attorney should not terminate a transaction without letting the brokers 
know).

 Fully complete the Contract (i.e., Page 13) and avoid becoming the sole recipient of a legal notice.

  28. Performance  

 Acknowledges that time is of the essence and allows for all available remedies, at law (money) or in equity 
(specfic performance). More specifically, there is no liquidated damages provision in this Contract. And a prevailing 
party is also entitled to collect attorney fees.

. . . and then we get to the optional provisions . . . 
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  29. Confirmation of Dual Agency  

 Allows for a confirmation of dual agency within the Contract, in instances where it applies.

 As a reminder, in any dual agency transaction, it is important to have both a disclosure and confirmation.

  30. Sale of Buyer's Real Estate  

a.) Representations About Buyer’s Real Estate

 When applicable, makes the Buyer’s purchase contingent upon the sale of another property.

 It has been clarified that the Seller must publicly list the property (i.e., not use the Private Listing Network).

 If you get into a scenario where a Buyer must sell their home, it is often best to have the same attorney handle 
both the purchase and sale, so as to ensure that all deadlines are met (and a single lawyer will be able to manage 
both transactions, mindful that each may be dependent upon the other).
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b.) Contingencies Based Upon Sale and/or Closing of Real Estate

 Provides the date by which a Buyer must enter into a contract for the sale of their existing home, along with a 
date by which that transaction must close.
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c.) Seller’s Right to Continue to Offer Real Estate for Sale

 Establishes that when a Buyer has either a home sale or closing contingency, the Seller is allowed to market 
the property to other prospective buyers. If another bona fide purchaser is discovered, the Seller must notify the 
Buyer and the Buyer will have an opportunity to waive their contingency or terminate.

 When marking a unit in the MLS that is pursuant to a Paragraph 30 provision, a status of “HC48” or “HC72” is 
appropriate and required (i.e., a listing cannot remain in “ACTV” status).

d.) Waiver of Paragraph 30 Contingencies

 When a Buyer waives their Paragraph 30 contingency, it is typically marked by the deposit of additional earnest
money. A _______ allows the Parties to specify the amount that would be required.

e.) Buyer Cooperation Required

 The Seller has a right to confirm that the Buyer is taking affirmative steps to get the relevant property sold.
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  31. Cancellation of Prior Real Estate Contract  

 Outlines the date by which a prior contract must be canceled. And it is clarified that a Paragraph 30 notice shall
be served only after all attorney review and inspection issues have been resolved.

 In Line 448, the addition of: “If prior contract is subject to Paragraph 30 contingencies”

  32. Home Warranty  

 Requires that the Seller provide a home warranty to the Buyer.

 While this paragraph remains unchanged, it is worth noting that the reference to a home warranty on Line 35 
should be checked.

 If a particular home warranty is being sought, consider including it with the Buyer’s offer so that it is clear what 
coverage is being sought.
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  33. Well or Sanitary System Inspections  

 Though not used in Chicago, provides that the Seller would provide a well or sanitary system inspection. It also
obligates the Seller to resolve any deficiency when the cost is $3,000 or less.

 As a reminder, even an “as is” Contract remains subject to this paragraph, when selected.

  34. Wood Destroying Infestation  

 When utilized, requires the Seller to provide a termite inspection within ten (10) business days.

 If the financing is a VA loan, a termite inspection will be required. While it can be legally paid for by anyone but 
the borrower (i.e., sellers, brokers, etc.), this provision makes it a Seller responsibility.
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  35. Possession After Closing  

 Provides for a scenario where a Seller is going to remain in the property after Closing.

 The titling of this paragraph has been changed from “Post-Closing Possession” to “Possession After Closing”, 
to avoid confusion. The default amount to be escrowed was also increased from one percent (1%) to two percent 
(2%).

 Avoid a post-closing possession scenario whenever you can, mindful that these scenarios are fraught with 
pitfalls for both Parties. But when allowing it, consider that enough money should be held to cover both the per 
diem usage and any damage.

  36. “As Is” Condition  

 When selected, makes a transaction “as is”. A Buyer has a right to conduct an inspection (any inspections, 
including the usage of a contractor) and determine if she wishes to proceed. In the event that the Buyer wishes to 
terminate the deal, a copy of the inspection should not be provided to the Seller.
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 Clarification that: “Buyer may conduct at Buyer’s expense such inspections as Buyer desires.”

 A Seller should be reminded that selling a property “as is” does not eliminate the need to disclose information 
about the property.

  37. Specified Party Approval  

 Allows the Buyer to make the Contract contingent upon the approval of a specified third-party.

 If the Seller wants a similar term, let the attorney know prior to the expiration of the attorney review period.

  38. Attachments  

 Allows for the attachment of an additional documents that are relevant.

  39. Miscellaneous Provisions  

 Notifies the parties that there remains a contingency to enter into a separate, written agreement concerning the
applicable terms and conditions.

 There are three new  options:
     • Multi-Unit ;
     • Interest Bearing Account (removing an entire paragraph, as this is rarely utilized); and
     • Lease Purchase

. . . but don’t forget about the signature page . . .

                                                                Page 26 of 32               



Broker’s Guide to the 

Multi-Board Residential Real Estate Contract 7.0

  Signature Page  

 The signature page binds the Parties, and it sets forth specifics about who they are and their representation.

 Providing complete contact information for the Buyer and Seller is now required!

 Avoid becoming the recipient of formal legal notices by properly completing the Contract.
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. . . and last, but not least, all of the available addenda and forms. 

  Amendment, Notice and Response Form  

 Most commonly used by brokers, this form can be used to:
• notify an opposing party of an inability to satisfy a contingency and request and extension;
• notify a Seller that a Buyer’s property has gone under contract or closed
• amend a closing or possession date
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  Multi-Unit Addendum   

 This form can be attached to a Contract where there is a multi-unit property (e.g., a 3-flat unit).

 This is a new form, and is a direct request from brokers and attorneys who want to encourage the usage of the 
Multi-Board in Chicago (where a competing Chicago Association of REALTORS® form still exists).

 In addition to completing this form, be sure to mark that the property is a multi-unit on Page 1 of the Contract, as
this alerts the Buyerʼs attorney to the need to confirm proper zoning, etc.
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  Mutual Cancellation Agreement  

 When the parties cannot reach agreement on some issue, this form allows the Parties to mutually acknowledge
that the deal is dead. It also allows the Parties to direct the disbursement of Earnest Money, as appropriate.

 The form omits the reason why the deal is being terminated, to minimize the risk that a mistake could be made 
citing an erroneous contingency.

 Never disburse Earnest Money based solely upon the direction of an attorney (or a termination notice!).
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  Paragraph 30 – Notice and Response Form  

 In a transaction where the Buyer has a contingency for the sale or closing of their home and the Seller has 
found another purchaser, this “kick-out” notice can be served upon the Buyer. The Buyer can respond to the Seller 
in this same document, either waiving their sale or closing contingency or not waiving (which terminates the deal).

 This is a new form.

 It is a risky proposition for a Buyer to waive a sale or closing contingency.
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  Short Sale Addendum  

 This addendum should be used in any instance where the total costs of a sale exceed the net proceeds (and 
where the Seller is unwilling or unable to bring cash into the Closing).

 Slight change, which clarifies that the deal will be contingent on a “satisfactory” negotiation (i.e., the Seller will 
only be obligated to complete the transaction if the terms from the lender are acceptable to him).

 Short sales require additional effort. While it is possible for a broker to successfully complete a short sale with 
an experienced short sale attorney, it is difficult for an inexperienced broker and an inexperienced attorney to do it 
together.
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